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^ START 



A SELLING REPRESENTATIVE BUYS A 
SELLING REPRESENTATIVE CARD 
FROM THE STORED VALUE BASED 
MLM COMPANY AND FINDS A PERSON 
WILLING TO BE A SELLING 
REPRESENTATIVE FOR THE MLM 
COMPANY 



SELLING REPRESENTATIVE 
PROVIDES THE NEW RECRUIT A 
STORED VALUE CARD WITH HIDDEN 
PIN AND COLLECTS REGISTRATION 
FEE BY CASH OR CHECK OR OTHER 
KNOWN MEANS 
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SELLING REPRESENTATIVE AND THE 

NEW RECRUIT AGREE ON 
ALLOWABLE PRIVILEGES, AND THE 
SELLING REPRESENTATIVE 
COLLECTS ANY APPLICABLE 
ADDITIONAL FEES FOR ANY 
PREVILEGES 



T 



SELLING REPRESENTATIVE NOTES 
THE REFERENCE NUMBER OF THE 
CARD GIVEN TO THE NEW RECRUIT. 
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SELLING REPRESENTATIVE 
ACCESSES THE MLM DATABASE 
SYSTEM THROUGH TELEPHONE OR 
INTERNET AND REGISTERS THE NEW 
RECRUIT BY ENTERING THE 
REFERENCE NUMBER AND OTHER 
RELEVANT INFORMATION 



THE MLM SYSTEM DATABASE , 
CREATES A NEW RECORD FOR THE 
NEW RECRUIT BY OBTAINING THE 
RECRUIT'S PIN FROM SELLING 
REPRESENTATIVE PIN MAPPING 
TABLE 
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THE SELLING REPRESENTATIVE 
INFORMS THE NEW RECRUIT ABOUT 
SUCCESSFUL REGISTRATION 
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T 



MLM SYSTEM DATABASE SENDS A 
REGISTRATION CONFIRMATION 
MESSAGE TO THE SELLING 
REPRESENTATIVE 
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THE NEW RECRUIT ACCESSES THE 
MLM DATABASE SYSTEM USING THE 
PIN AND A PASS-CODE CHOSEN BY 
HEM 



^ END ^Lj£gy 
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A SELLING REPRESENTATIVE BUYS 
CUSTOMER CARDS FROM THE 
STORED VALUE BASED MLM 
COMPANY AND FINDS A CUSTOMER 
WILLING TO BUY PRODUCTS AND 
SERVICE THROUGH THE MLM 
COMPANY 



SELLING REPRESENTATIVE AND THE 
CUSTOMER AGREE ON ALLOWABLE 

PRIVILEGES, AND THE SELLING 
REPRESENTATIVE COLLECTS ANY 
APPLICABLE ADDITIONAL FEES FOR 
ANY PREVILEGES 



SELLING REPRESENTATIVE 
PROVIDES THE CUSTOMER A 
STORED VALUE CARD WITH HIDDEN 
PIN AND COLLECTS AMOUNT BY 
CASH, CHECK OR OTHER KNOWN 
MEANS " 



SELLING REPRESENTATIVE NOTES 
THE REFERENCE NUMBER OF THE 
CARD GIVEN TO THE CUSTOMER 
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SELLING REPRESENTATIVE 
ACCESSES THE MLM DATABASE 
SYSTEM THROUGH TELEPHONE OR 
940 INTERNET AND REGISTERS THE 
CUSTOMER BY ENTERING THE 
REFERENCE NUMBER AND OTHER 
RELEVANT INFORMATION 
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THE MLM SYSTEM DATABASE 
CREATES A NEW RECORD FOR THE 

CUSTOMER BY OBTAINING THE 
CUSTOMER'S PIN FROM CUSTOMER 
PIN MAPPING TABLE 
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THE SELLING REPRESENTATIVE 
INFORMS THE CUSTOMER ABOUT 
SUCCESSFUL REGISTRATION 
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THE CUSTOMER ACCESSES HIS 
STORED VALUE ACCOUNT IN THE 
JVILM SYSTEM BY USING THE PIN TO 
BUY PRODUCTS AND SERVICES 



MLM SYSTEM DATABASE SENDS A 
REGISTRATION CONFIRMATION 
MESSAGE TO THE SELLING 
REPRESENTATIVE 
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A CUSTOMER SENDS AN ORDER FOR 
A PRODUCT OR SERVICE TO A 

FULFILLMENT COMPANY 
ASSOCIATED WITH THE MLM 
^ COMPANY 
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THE CUSTOMER RECEIVES THE 
PRODUCT OR SERVICE AND THE 

DISTRIBUTOR INFORMS THE 
FULFILLMENT COMPANY ABOUT 
SUCCESSFUL DELIVERY 



I 



THE FULFILLMENT COMPANY 
INFORMS THE MLM COMPANY 
ABOUT SUCCESSFUL DELIVERY OF 
PRODUCT OR SERVICE TO THE 
CUSTOMER 
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THE FULFILLMENT COMPANY GETS 
AN AUTHORIZATION FROM THE MLM 
COMPANY TO HONOR THE 
CUSTOMER'S ORDER. THE 
CUSTOMER'S STORED VALUE IS 
DECREMENTED BY THE COST OF ' 
THE PRODUCT OR SERVICE 



I 
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THE FULFILLMENT COMPANY 
INFORMS THE DISTRIBUTOR TO 
DELIVER THE PRODUCT OR SERVICER 
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THE MLM COMPANY UPDATES THE 
ACCOUNTS OF THE FULFILLMENT 
COMPANY AND THE DISTRIBUTOR 
WITH REFERENCE TO THE DELIVERY A 
OF THE PRODUCT OR SERVICE 



IMP 



MLM COMPANY INCREMENTS THE 
COMMISSION VALUES OF THE 
SELLING REPRESENTATIVES 
ASSOCIATED WITH THE CUSTOMER 
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q end 
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